ENAEIKTIKEZ ANANTHZEIZ

OEMA 2°

2.1 H téxvn n n TEXVLKN TOU va KaBLOTAG Ta mpoiovta emBupunta Kot eUKOAA TPOCBACIUA OTOV

katavaAwtr ovopdletal merchandising. To 75% Twv ayopooTIKwV amopAcewV OTIC OyOPEC

TWV KATAVOAWTIKWVY TIPoiovTwy AapBavetal péoo oto Katdotnpa Alavikng. To padtl tou

KOATQOTAUATOG N Tou onpelou mwAnong eival n teleutaia eukalplo tTnNg €mxeipnong va

ETUKOWVWVAOEL PE TOug urtoPrdploug KatavoAwteG. O oxeSLOOUOC TOU KATAOTHUOTOC, Ta

XpWHOTA KoL n atpoodalpd tou mailouv ONUOVTIKO POAO OTIC TEAIKEG €TUAOYEC TOU

katavaAwtr. E€loou onuavtikd poAo mailel n tomoBETnon Twv MPOIOVIWV OTa CnUEla

NMWANONG KABwWG UIMOPEL va KATAGTAOOUV £va TIPOLOV TIEPLOCOTEPO N ALYOTEPO EAKUCTLKO OTA

HATLO TOU OyOpaoTH.

2.2 Oplopéva amod ta kadnkovta tou/tng merchandiser ota peydAa kataotnuata ivat:

H ¢povtiba otnv tnpnon tng KeVIPIKNG CUUPWVIOG OXETIKA HE TNV B€on twv
TPOLOVTWY OTO KATAOTNHA KOL TOV aplOpd TwV EVEPYWV TIPOIOVTWV.

H ¢ppovtida yia tig eAAeielg Tou KataoTApaTog Kal tnv Afn mapayyeAiog.

H ¢dpovtida yia tnv tonobétnon tnv npoidoviwy ota padla.

H dpovtidba wote ta mpoiovta mou €xouv L0EABEL MPWTA OTO KATACTNMO VA €lval
autd ou Ba touAnBouv Kal mpwIa.

H dpovtida yla tnv tonobétnon stands ta omola Ba Asttoupyrioouv wg extra onueia

nwAnonc.



